To help us compete, free us from red-tape of tenders, BSNL tells Vigilance panel 

(Manoj Gairola (INDIAN EXPRESS dtd.26/12/2007)

New Delhi, December 25: Saying that it needs to be liberated from red-tape so that it can compete with private telecom players on a level playing field, the government-owned Bharat Sanchar Nigam Ltd (BSNL) has asked the Chief Vigilance Commission (CVC) to relax rules for procurement of equipment. 
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Indian Express News Indianexpress com The Economic Times BSNL Chairman and Managing Director Kuldeep Goyal and Director (finance) S D Saxena, sources said, made a two-hour-long presentation before the full commission to this effect. According to the company, existing guidelines stand in the way of expansion of BSNL’s network already overloaded — in some places as much as 150 per cent of its capacity. 

This, BSNL officials said, has affected the quality of the existing network. 

In the past, significant BSNL tenders have taken up to two years for an order to be placed. For instance, in its last GSM tender for setting up a network of 60 million telephone lines, there was a time lag of 21 months between floating the tender and placing orders. As a result, the quantity to be auctioned was reduced by 50 per cent. Moreover, an order for only 60 per cent of the reduced quantity was placed with Ericsson. The second-lowest bidder, Nokia Siemens Network (NSN), declined to accept the order. 

In contrast, BSNL claims, private operators can finalise an order within a few days, and therefore, are able to expand their networks whenever there is a need to do so. By taking the tender route, the presentation to the CVC noted, BSNL loses speed — an invaluable component in the business. 

In the presentation, the company differentiated itself from other public sector units (PSUs),saying that common procurement guidelines cannot apply to BSNL as the company functions under different conditions — the services sector with stiff competition. 

Besides, other companies that face a competitive business environment, say BHEL in capital goods for instance, don’t have to deal with end users, it said.

